& SELLING SKILLS

BUSINESS

OepatoAoyia
TiamaoxoAel onuepa Toug MEAATEG UAG;

Moo eivat To mPo®iA Tou ‘EAnva meAdtn
METQa arnd TNV OLKOVOIKT| Kpiom.

Ti akplBwg xpeldletar va det 0 TeAATNg
OnUEPA WOTE vaneloTel va ayopdoel.

H enoxn t™ng mavrtoduvapiag Tou meAdtn
EMAVW OTOV MWANTY.

OumnteNdteg dev evdlagpgpovtal!

O eAdng avtihAauBdvetal Tnv avnouyia kat
TO AyX0G oou yla va nouAnoelg! Eol nwg 1o
dlaxelpiCeoat;

7 Kplowueg de€lotnTeg yia KABe MwANTA Tou
SUOKOAeUEeTaL va TElOEL TOUG UTIOWNPLOUG
vaTov euroteudouy.

H euyévela ptwxaivet!

‘Otav o meAdtng «BENeL va TO OKePOE(» Tl
KAVELG;

Yndpxouv oplopEva KoUBIKA omnueia mou
xpewdletal va Buupdoar étav TouAdg n
dlarnpayuateveoal o eplddoug UPeoNG.

O€Aelg piloug ) TeAdTEG;
Ta «kaAd tadid» xavouv MwANoELG.

Mwg n véa yevid meAatwv JIAaUOPPWVEL TN
VEQ YEVIA TIWANTWV.

O neAdtng dev €xelnavra dikio!

Mwg va motonolelq €ykaipa toug AdBog
urtoYnPLoug MeAATEG.

Av gioal 0 MPWTOG TWANTNG TIou BAEMEL O
neAdng, €xelg mpdépAnua. Mwg va To
JlaXELPLOTE(G.

Nati ot meAdteg mpoTIoUV va TIouv YPEUaTa
avtiva apvnBouv va ayopdoouy;

Tpomo1 diaxgipione & avripeTwmOnC
H ox€on nwAnTi-neAdTn o€ mepi0d0UC OIKOVORIKIG Kpiong!

ArteuBuvetat;

2€ TIWANTEQ Kal EMayYEAUATIES

Tou avalntouv Kal mpooeyyilouv
urtoyrjeLoug MEAQTES Kal

duoKoAeUovTal Va KAEIOOUV VEEC DOUAELEQ
0QVv AMOTEAETUA TNG OIKOVOMIKNG KpPloNG.

2T0)0C

e Na Bonbroel kKABe MWANTY Kal enayyeAuatia
va avTiheTwrifel uéoa and OUYKEKPLUEVEQ
OTPATNYIKEG TNV avano@aclotikdTa, TNV
ENEWYN epmoToolvng Kat avapBAnTikétnTa
TWV TEAATWV Yla ayopd.

e Na dwoel ouykekpluEveg AUCELG ae TIPORAN-
MaTA TIOU avTIPeTwItileTe AOYWw TWV ETUTTW-
gewv TNG Upeong atoug eAdTeG 0ag.

e Na amoktoete TIG €EEIOIKEUPEVEG YVWOELQ
WOTE va MUn XAveETE XPOVO ME UTIOYNPLOUG
nmeAdteg mou Oev eival dlarebelugvol va
ayopdoouv anod €0dgq.
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